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Analysis

According to the real estate brokers’ provincial database, 15,223 
residential sales transactions were concluded across Québec in the 
third quarter of 2013. This represents 65 transactions more than in 
the third quarter of 2012 and an end to four consecutive quarterly 
decreases in sales.

The downward trend in sales began in the summer of 2012 with 
the entry into force of more restrictive mortgage rules that now limit 
the maximum amortization period for new insured mortgages to 
25 years, as opposed to 30 years, making it more difficult for first-
time buyers to qualify. The third quarter of 2013 is the first quarter 
in which the performance of the real estate market is compared 
to a quarter affected by this tightening. We can see that due to 
the maintenance of very low mortgage rates, real estate activity 
across Québec in the third quarter of 2013 was comparable to that 
registered in the third quarter of 2012. 

Condominium and Plex Sales Start to Increase

By property category, plexes and condominiums registered an 
increase in sales in the third quarter of 2013, at 8 per cent and 
3 per cent, respectively. Single-family homes, which accounted for 
more than 70 per cent of all residential transactions in Québec, was 
the only property category to post a decrease in sales (-1 per cent).

Geographically, two of the province’s six Census Metropolitan Areas 
(CMAs) registered an increase in sales: Montréal (+2 per cent) and 
Gatineau (+1 per cent). All of the other CMAs registered a decrease 
in real estate activity. The Saguenay CMA posted the largest drop 
in residential sales, as the number of transactions fell by 22 per 
cent in the third quarter of the year. The Sherbrooke CMA followed 
with an 8 per cent decrease in sales. The number of transactions 
in the Québec City CMA (-2 per cent) and the Trois-Rivières CMA 
(-3 per cent) also fell slightly. Finally, the number of sales in all areas 
outside the CMAs was similar to that registered in the third quarter 
of last year.

Some Areas Performed Well

Some of the province’s urban centres experienced a relatively 
active third quarter. This was the case in most of the agglomerations 
surrounding  Montréal,  such  as  Saint-Hyacinthe  (+10  per  cent), 
Saint-Jean-sur-Richelieu  (+5  per  cent),  Sorel-Tracy  (+2  per  cent) 
and  the  four  agglomerations  in  the  Laurentides:  Mont-Tremblant 
(+8 per  cent),  Saint-Sauveur  (+8  per  cent),  Sainte-Agathe-des-
Monts  (+7  per  cent)  and  Sainte-Adèle  (+25  per  cent).  But  the 
largest increases in residential sales were observed in the coastal 
areas  in  the eastern part of  the province,  including Baie-Comeau 
(+57 per cent) and Rivière-du-Loup (+41 per cent). Rimouski also 
registered an increase in sales, at 3 per cent. 

The number of properties for sale continued to increase in the third 
quarter of 2013, marking a thirteenth consecutive quarterly increase 
in  supply.  On  average,  69,774  residential  properties  were  listed 
on the Centris®  system  from  July  to  September,  an  11 per cent 
increase compared to the same period in 2012. And for the 
thirteenth consecutive quarter, it was the supply of condominiums 
that registered the largest increase, at 21 per cent, while the supply 
of  single-family  homes  and  plexes  were  limited  to  increases  of 
8 per cent and 6 per cent, respectively. 

The sharp increase in active listings was primarily observed in the 
metropolitan areas, as opposed to areas outside of the CMAs. Thus, 
in all of the CMAs combined the supply of residential properties 
jumped by 16 per cent, while in the rest of the province the increase 
was limited to 4 per cent.

Only a few areas of the province bucked this trend and registered a 
decrease in the supply of properties for sale. This was the case in the 
Laurentides and in Estrie. In the agglomeration of Mont-Tremblant, 
active listings for residential properties fell by 12 per cent, and 
decreases  were  also  observed  in  the  agglomerations  of  Sainte-
Agathe-des-Monts (-5 per cent), Saint-Lin-Laurentides (-3 per cent) 
and in the Sherbrooke CMA (-1 per cent).

The most striking increase in supply was in the Saguenay CMA (+29 
per cent) and in some resource regions, particularly Rouyn-Noranda 
(+87 per cent), Val-d’Or (+29 per cent), Sept-Îles (+68 per cent) and 
Baie-Comeau  (+26 per  cent). On  the  same date  in  2012, market 
conditions in four of these areas were among the six tightest in 
the  province,  meaning  that  sellers  had  a  definite  advantage  in 
negotiations.  Now,  due  to  the  strong  increase  in  supply,  these 
markets provide buyers with more options to choose from.

Price Growth Resumed Across the Province

In Québec, the median price of single-family homes sold from July 
to September 2013 increased by 2 per cent compared to the same 
period in 2012, reaching $222,000. This increase took place after two 
quarters in which prices remained stable. The largest increases in 
home prices were in the agglomerations of Val-d’Or (+19 per cent), 
Sainte-Agathe-des-Monts (+18 per cent), Magog and the periphery 
of  Sherbrooke  (+13  per  cent  and  +16  per  cent), Mont-Tremblant 
(+9 per cent) and Victoriaville (+8 per cent). 

As for condominiums, the largest increase in median price was 
in  the  Sherbrooke  CMA  (+6  per  cent).  The  median  price  of 
condominiums also increased by 4 per cent in Laval, by 3 per cent 
on  the North Shore  and South Shore  of Montréal,  by  3  per  cent 
in  the agglomeration of Saint-Hyacinthe and by 1 per  cent  in  the 
Québec City metropolitan area. However,  two main condominium 
markets posted a decrease in median price: the Island of Montréal 
(-3 per cent) and the Gatineau CMA (-1 per cent).

Two of the province’s six metropolitan areas registered 
an increase in sales: Montréal (+2 per cent) and 

Gatineau (+1 per cent). All of the other CMAs registered 
a decrease in real estate activity.

The largest increases in residential sales  
were observed in the coastal areas in the eastern part  
of the province, including Baie-Comeau (+57 per cent) 

and Rivière-du-Loup (+41 per cent).

In Québec, the median price of single-family homes  
sold from July to September 2013 increased by  

2 per cent compared to the same period in 2012, 
reaching $222,000. This increase took place after  

two quarters in which prices remained stable.

Sales Across Québec Stabilize 
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Source: Statistics Canada 

Economic Indicators 

(1) Variation from previous quarter 

(2) Variation from the same quarter one year ago 

(3) Mortgage rate offered by Canada’s main banks 

(4) Measure used by the Bank of Canada to guide its decisions 

(5) Proportion of people who responded “yes” to this question 

(6) Seasonally adjusted 

(7) The total also includes co-operative housing 

(8) Centres with 10,000 or more habitants 

Sources : Statistics Canada, Conference Board and CMHC 

Note : Green arrows indicate good news and red 
arrows indicate bad news.  
The  arrows indicate stability. 

Monthly evolution of mortgage rates – 5-year term 

Third Quarter 

% 
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Map 

Map of Urban Centres 

in the Province of Québec 

*Statistics Canada definition, 2011 census 

©2013 Québec Federation of Real Estate Boards. All rights reserved. 

This map is protected by copyright and is the property of the Québec Federation of Real Estate Boards. Any use of this map, in whole or in part, directly or indirectly, 

is expressly prohibited, unless prior written authorization is obtained from the copyright owner.  

Click on the name of an urban centre in order to access the map and related data 
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Click on the name of the desired urban center in order to access the map and related data 
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** Insufficient number of transactions to produce reliable statistics  

Third Quarter 

Definitions and Explanatory Notes 

Sociodemographic Profile of the Province of Québec 

Population in 2011 7,903,001 

Population change between 2001 and 2006 4.7% 

Number of households in 2006 3,395,345 

Population density per square kilometre 6 

Proportion of owners 61% 

Proportion of renters 39% 

Source : Statistics Canada, 2011 Census 
 

Source: QFREB by the Centris® system 

Province of Québec 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Definitions and Explanatory Notes 

Third Quarter 

Sociodemographic Profile of the Gatineau CMA 

Population in 2011 314,501 

Population change between 2006 and 2011 9.6% 

Number of households in 2011 131,465 

Population density per square kilometre 105 

Proportion of owners 68% 

Proportion of renters 32% 

Source : Statistics Canada, 2011 Census 
 

Source: QFREB by the Centris® system 

Gatineau Metropolitan Area 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 

Sociodemographic Profile of the Montréal CMA 

Population in 2011 3,824,221 

Population change between 2006 and 2011 5.2% 

Number of households in 2011 1,613,260 

Population density per square kilometre 898 

Proportion of owners 55% 

Proportion of renters 45% 

Source : Statistics Canada, 2011 Census 
 

Source: QFREB by the Centris® system 

Montréal Metropolitan Area 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 

Sociodemographic Profile of the Québec CMA 

Population in 2011 765,706 

Population change between 2006 and 2011 6.5% 

Number of households in 2011 345,890 

Population density per square kilometre 229 

Proportion of owners 60% 

Proportion of renters 40% 

Source : Statistics Canada, 2011 Census 
 

Source: QFREB by the Centris® system 

Québec Metropolitan Area 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 

Sociodemographic Profile of the Saguenay CMA 

Population in 2011 157,790 

Population change between 2001 and 2006 1.0% 

Number of households in 2006 69,505 

Population density per square kilometre 62 

Proportion of owners 64% 

Proportion of renters 36% 

Source : Statistics Canada, 2011 Census 
 

Source: QFREB by the Centris® system 

Saguenay Metropolitan Area 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 

Sociodemographic Profile of the Sherbrooke CMA 

Population in 2011 201,890 

Population change between 2006 and 2011 5.5% 

Number of households in 2011 91,095 

Population density per square kilometre 138 

Proportion of owners 55% 

Proportion of renters 45% 

Source : Statistics Canada, 2011 Census 
 

Source: QFREB by the Centris® system 

Sherbrooke Metropolitan Area 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 

Sociodemographic Profile of the Trois-Rivières CMA 

Population in 2006 151,773 

Population change between 2006 and 2011 4.9% 

Number of households in 2011 70,140 

Population density per square kilometre 146 

Proportion of owners 58% 

Proportion of renters 42% 

Source : Statistics Canada, 2011 Census 
 

Source: QFREB by the Centris® system 

Trois-Rivières Metropolitan Area 

Seller’s market 

Balanced market 

Buyer’s market 

11



** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Baie-Comeau Agglomeration 

Seller’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Drummondville Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Granby Agglomeration 

Seller’s market 
Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Joliette Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Mont-Tremblant Agglomeration 

Buyer’s market 

 

Balanced market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Rimouski Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Rivière-du-Loup Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Rouyn-Noranda Agglomeration 

Seller’s market 

19



** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Sainte-Adèle Agglomeration 

Buyer’s market 

Seller’s market 

Balanced market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Sainte-Agathe-des-Monts Agglomeration 

Buyer’s market 

Balanced market 

Seller’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Saint-Hyacinthe Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Saint-Jean-sur-Richelieu Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Saint-Lin-Laurentides Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Saint-Sauveur Agglomeration 

Buyer’s market 

Seller’s market 

Balanced market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Salaberry-de-Valleyfield Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Sept-Îles Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Shawinigan Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 

28



** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Sorel-Tracy Agglomeration 

Balanced market 

Buyer’s market 

Seller’s market 
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Source: QFREB by the Centris® system 

** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 

Thetford Mines Agglomeration 

Seller’s market 

Balanced market 

Buyer’s market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Val-d’Or Agglomeration 

Seller’s market 

Balanced market 
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** Insufficient number of transactions to produce reliable statistics  

 

List of Areas 

Third Quarter 

Definitions and Explanatory Notes 
Source: QFREB by the Centris® system 

Victoriaville Agglomeration 

Seller’s market 

Balanced market 

32



Definitions and Explanatory Notes 

Previous View  

About the QFREB 

The Québec Federation of Real Estate Boards (QFREB) is a non-profit organization that oversees the twelve provincial real estate 
boards. Its mission is to promote and protect the interests of Québec’s real estate industry so that the boards and their members can 
successfully meet their business objectives. 

Copyright, terms and conditions 

Copyright © 2013 Québec Federation of Real Estate Boards. All rights reserved.  

The content of this publication is protected by copyright laws and is owned by the Québec Federation of Real Estate Boards. Any 
reproduction of the information contained in this publication, in whole or in part, directly or indirectly, is specifically forbidden except 
with the prior written permission of the owner of the copyright.  

Information and Subscription 
This publication is produced by the Market Analysis Department of the QFREB.  

To subscribe to the Barometers, click here. Contact us at: stats@fciq.ca. 

To obtain more specific information about the dynamics of the real estate market in a given sector, or for an assessment of a 

property's market value, please contact a local real estate broker who is a member of a real estate board. 

Centris® System 

The Centris® system is the most extensive and current 
computerized database of real estate transactions. It is 
governed by very specific rules that all real estate brokers in 
Québec must adhere to. Only real estate brokers who are 
members of a real estate board have access to it. 

Residentiel 

Includes the following property categories: single-family 
homes, condominiums, plexes (revenue properties with 2 to 
5 dwellings), and hobby farms. 

New Listings 

The number of new brokerage contracts with a signature 
date that falls within the targeted period. 

Active Listings 

The total number of listings that have an "active" status on 
the last day of the month. Quarterly and annual data 
correspond to the average monthly data for the targeted 
period. 

Number of Sales 

Total number of sales concluded during the targeted period. 
The sale date is the date on which the promise to purchase 
is accepted, which takes effect once all conditions are met. 

Volume of sales 

Amount of all sales concluded during the targeted period, in 
dollars ($). 

Average Selling Time 

Average number of days between the date the brokerage 
contract was signed and the date of sale. 

Variation 

Due to the seasonal nature of real estate indicators, 
quarterly variations are calculated in relation to the same 
quarter of the previous year. 

Average Sale Price 

Average value of sales concluded during the targeted 
period. Some transactions may be excluded from the 
calculation in order to obtain a more significant average 
price. 

Median Sale Price 

Median value of sales concluded during the targeted period. 
The median price divides all transactions into two equal 
parts: 50 per cent of transactions were at a lower price than 
the median price and the other 50 per cent were at a higher 
price. Some transactions may be excluded from the 
calculation in order to obtain a more significant median 
price. 

Inventory 

Corresponds to the average number of active listings in the 
past 12 months. 

Number of Months of Inventory 

The number of months needed to sell the entire inventory of 
properties for sale, calculated according to the pace of sales 
of the past 12 months. It is obtained by dividing the 
inventory by the average number of sales in the past 12 
months. This calculation eliminates fluctuations due to the 
seasonal nature of listings and sales. 

For example, if the number of months of inventory is six, this 
means that it would take six months to sell the entire 
inventory of properties for sale. We can also say that the 
inventory corresponds to six months of sales. It is important 
to note that this measure is different than the average 
selling time. 

Market Conditions 

Market conditions are based on the number of months of 
inventory. Due to the way the number of months of 
inventory is calculated (see above), market conditions 
reflect the situation of the past 12 months. 

If the number of months of inventory is between 8 and 10, 
the market is considered balanced, meaning that it does not 
favour buyers or sellers. In such a context, price growth is 
generally moderate. 

If the number of months of inventory is less than 8, the 
market favours sellers (seller's market). In such a context, 
price growth is generally high. 

If the number of months of inventory is greater than 10, the 
market favours buyers (buyer's market). In such a context, 
price growth is generally low and may even be negative. 

Caution 

The average and median property prices indicated in 
this brochure are based on transactions concluded via 
the Centris® system during the targeted period. They 
do not necessarily reflect the average or median 
value of all properties in a sector. Similarly, the 
evolution of average prices or median prices between 
two periods does not necessarily reflect the evolution 
of the value of all properties in a sector. As a result, 
caution is required when using these statistics, 
particularly when the number of transactions is low. 
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